
TARGET PLAZA

AVAILABLE 15,573 SF

200 MAIN STREET      WEST LEBANON, NH 03784

ANCHORED BY

- GLA: 179,028sf

- Available 15,573 SF

- Signalized Access

- Easy Access on/off of I-89 & I-91

- Super regional site

- 360% increased visitors since Target and
   Sierra opening

2025
DEMOGRAPHICS 1 MILE 3 MILE 5 MILE

POPULATION 1,983 21,233 31,026

MEDIAN HH INC $84,372 $98,974 $106,438

AVERAGE HH INC $99,369 $131,485 $144,073

PROPERTY INFORMATION

AVAILABLE SPACE

AREA DEMOGRAPHICS
N

O
W

O
PEN

19,2
64 V

PD

27,695 VPD

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com

FOR MORE INFORMATION CONTACT:

JEFF ARSENAULT       781.771.9867        JeffA@CharterRealty.com

mailto:JeffA%40CharterRealty.com?subject=Target%20Plaza%20-%20West%20Lebanon%2C%20NH
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CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

TARGET PLAZA
200 MAIN STREET      WEST LEBANON, NH 03784

TENANTS / AVAILABILITY

# TENANT Sq. Ft.
01 Pearce Jewelers 3,826

02 Sierra Trading Post 18,005

03 Target 86,562

04 Available 15,573

05 Rent-A-Center 4,423

06 Newbury Comics 3,780

07 Pro Optical 3,100

08 BAM!  Books-A-Million 8,160

09 SuperCuts 1,825

10 TJ Maxx 24,792

11 Comcast / Xfinity 2,972

12 Irving Oil 3,000

Available

Lease Out

Occupied

04

05

06

07

08

09

10

11

01

02
03

12

NOW OPEN

19,264 VPD

27,695 V
PD

MAIN STREET

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com



CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

TARGET PLAZA
200 MAIN STREET      WEST LEBANON, NH 03784 SPACE 4 FLOOR PLAN - 15,573 SF

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com



TRADE AREA DEMOGRAPHICS

Total Population:  21,233 Average Household Income:  $131,485

Median Household Income:  $98,974Households:  8,457

Daytime Population:  29,684

Median Age:  34.8

3 MILE RADIUS:

Total Population:  31,026 Average Household Income:  $144,073

Median Household Incom:  $106,438Households:  12,580

Daytime Population:  39,795

Median Age:  36.8

5 MILE RADIUS:

Total Population:  1,983 Average Household Income:  $99,369

Median Household Income:  $84,372Households:  937

Daytime Population:  1,239

Median Age:  40.6

1 MILE RADIUS:

CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.
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CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
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TARGET PLAZA
200 MAIN STREET      WEST LEBANON, NH 03784 10 MINUTE DRIVE TIME

KEY FACTS

Population

20,024

Median Household Income

$79,437
Daytime Population

24,552

Median Age

33.2

TAPESTRY SEGMENTS

ANNUAL HOUSEHOLD SPENDING

$4,097 $2,470 $7,470 $234 $7,673
Eating 

Out
Apparel &
Services

Groceries Computer & 
Hardware

Health 
Care

TOTAL
RETAIL SALES

Includes F&B

$199,846,708

EDUCATION

Bachelor’s Degree
or Higher

Average

59%

OWNER OCCUPIED
HOME VALUE

$526,231

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com

City Greens
1,558 households

Single Family

Typical Housing

Household Types
Married couples; 

singles living alone

Socioeconomic Traits

Residents in this segment are 
educated, dual-income earners 
living in metro areas. They own 

older homes, often single-family 
or attached, with low vacancies 

despite above-average rents and 
moderate home values.

Emerging Hub
1,483 households

Multi-Units

Typical Housing

Household Types
Singles living alone; married 

couples with no kids

Socioeconomic Traits

These growing urban communities 
consist mostly of young, single 

professionals and students. Many 
work remotely in professional 

fields, rent apartments, and 
frequently relocate. Walking or 

biking is sometimes possible.

Legacy Hills
1,357 households

Single Family

Typical Housing

Household Types
Singles living alone; married 

couples with no kids

Socioeconomic Traits

These suburban and small-town 
neighborhoods are home to 

older adults, many living alone. 
Residents often work in social 

services, rent or own mid-priced 
homes, and have relocated 

more recently.
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